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• In module #3, we talked about creating best-selling information products that your 
target audience will love;

• In this bonus module, I want to teach you how to build a great sales process for 
those product and where they fit in the overall picture of your business;

• We need to create an ‘Automated Profit Machine’ for each of the products that you 
release which will sit out there on the Internet, surrounding your central ‘Profit 
Hub’;

• Each of your front-end products will have it’s own APM which we will be driving 
traffic to;

• These funnels will automate the process of selling and delivering your products, 
turning your visitors into customers.
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This Is NOT A Typical Website
• If you were putting together a website for a regular business, you would be inclined 

to hire a designer and make it as graphical and attractive as possible, with lots of 
different pages providing different types of information about what you offer;

• This is NOT the case with this sales funnel;

• We’re creating a number of static, independent pages which are not linked together 
to be navigable and aesthetics are not important;

• Often it is the PLAINEST sales pages which convert the best.
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The Sales Page
• This page is typically the first page that your prospects will see when they land on 

your website;

• It will consist of a long scrolling sales letter which is designed to grab the visitors 
attention, aggravate their problem, tell them about your solution, sell them on the 
benefits and then close the sale; It is made up of mainly text, with some images to 
break it all up. It will have a large attention-grabbing headline at the top followed by 
a number of sub-headings as you look down the page;

• At the bottom will be a ‘Call To Action’ to tell people how to purchase your product. 
Usually this will be in the form of a button saying ‘Buy Now!’ or ‘Add To Cart!;

• You can also use video versions of your sales letter which often convert higher.
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The Registration Page
• This page is optional but a really great idea. After purchasing your product, you 

should send people to a ‘Complete Your Registration’ page;

• This will consist of a simple message to inform them that their purchase is 
complete and a box for them to enter their first name and e-mail address to 
‘Register Their Purchase’ and begin their downloads;

• When they enter their name and e-mail address, they will have joined your mailing 
list and you will be able to e-mail market to them at a later date;

• After ‘Registering’ they will then be taken to download their product.
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• The download page (often referred to as the ‘Thank You Page’) is where your 

customer will be able to download their products;

• It’s a simple page which provides a download link to each part of the product and 
gives instructions as to how they can be used;

• The product itself would also be uploaded to a secret part of your webspace, and 
would be linked to from this page;

• The download page would also tell people how to get in touch with you, in the 
event that they require support or have questions.
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The Affiliate Page
• We’re going to be using affiliates to drive the majority of the traffic to our website so 

we need a way for affiliates to sign up to promote our product;

• Affiliate tools are the various promotional templates and ideas that they can use to 
effectively promote your products;

• Affiliates are often lazy and will want you to do most of the work for them when it 
comes to promoting the product. The easier you can make it, the more likely they 
are to actively promote your websites;

• You will need to create e-mails, blog posts, product reviews, banner ads, Facebook/
Twitter updates, PPC ads and anything else that your affiliates could use to promote 
your product easily;

• You’ll also use this page to provide them with their unique affiliate link too.
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How To Create Your Minisite
• 1) Employ a ‘Minisite Designer’ to build graphically appealing and branded pages 

specifically for your product. They will create a graphical design and then code it into 
an HTML page so that you can simply add your content to each page;

• 2) Use a generic minisite which will work for any product, in any niche. The pages 
themselves are plain and not branded towards any specific product. We’re actually 
supplying one of these templates for you if you decide to take this route;

• 3) Use a push-button sales page creation software, such as OptimizePress to generate 
pages for you in WordPress and then fill out the various pages with your sales copy 
and product downloads. I would, however, employ a designer to create a custom 
header image for your products.
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Editing Your Pages
• If you choose option 1 or 2, you will end up with your pages as a ‘blank canvas’. 

You’ll need to add your sales letter, your downloads, your affiliate tools etc manually;

• Fortunately, it doesn’t matter if you’re not a web design wizard as you can use simple 
(and free) software to edit your pages;

• Websites are built in HTML (hypertext markup language) which is a specific 
programming language for the Internet. If you don’t know HTML (and I don’t) it can 
be scary, which is where a WYZIWYG program comes in;

• A WYZIWYG program will allow you to edit a web page as easily as you would edit a 
Microsoft Word document. It’s all ‘Point & Click’;

• I recommend using Kompozer, which you can download from Kompozer.net.
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Publishing Your Automated Sales Machine
• Once you’ve created your product and the funnel to sell it, you need to upload it to 

the web and begin driving traffic;

• I recommend purchasing the www.ProductName.com and adding it onto your 
hosting package;

• You would upload the files via FTP to that folder and that should set your 4-page 
minisite and sales funnel live onto the Internet;

• You can then begin recruiting affiliates and driving traffic (see the next module for 
more information);

• As you continue to release more products you simply rinse and repeat. There is no 
limit to the number of these automated profit funnels you can create.
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for $5-17. You could then create a more informative video training course and sell it 
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Your Homework
• Think about the kind of products you could create (or have created) and how they 

could build out into a funnel;

• Decide what products you would have as a front-end and what products they would 
upsell or downsell to;

• Draw out your ideal sales funnel on a piece of paper and keep it somewhere visible 
so that you can see what the end goal is;

• Begin making your sales page, registration page, download page and affiliate page 
for the front-end product and getting that live;

• Then you can (over time) look to grow and expand the funnel with upsells and 
downsells.
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